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Abstract

This report is an attempt to provide a detail

loan and the requirements to get a loan and
bank.

In my complete student internship program I met more than 40 customers and
promoted ICICI bank home loan products. During this student internship program I
came to known that most of the people showing to take a home loan but they are so
confused what the necessary requirements to get a loan.

However, it suggests that maximum number of people is interested to take a loan
but all are not aware of the products and the process. Employees and business
people are already taken home loans to meet their financial requirements to
construct a home.

Finally, creating awareness is very important to get good profits to the company as
well as to build good brand image in the minds of customers.

ed analysis of the process to get a home
the requirements to get a loan in ICIC]I
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The home loans S€gment can be extended to the lucrative NR]
segment; this would provide the bank a cutting edge and larger share
of the home loan market.

The bank can provide benefits like SMS alter and other features SO as
to make the home loans more attractive.
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